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APPRECIATION >, Garden Center & Greenhouse 2
ANCELLED [ Z¥; Rt. 512, 260 E. Moorestown Rd., Wind Gap, PA
= 1D 19 610-799-4699 www.albanesegardencenter.com

HOURS: Mon.-Sat. 9 a.m.-5 p.m., Sun. Closed til Dec. 1, 2020
= YOUR 1-STOP GARDEN CENTER, FAMILY OWNED SINCE 1929

25-50% OFF HALLOWEEN DECORATIONS
TIN PUMPKINS, LANTERNS, OWLS, PUMPKINS, GOURDS, INDIAN CORN & STALKS, STRAW BALES

ORDER YOUR GRAVE SPRAYS & CEMETERY LOGS NOW

CHRISTMAS TREES COMING SOON

Wreaths (Cemetery & Door) Arriving Before Thanksgiving

| 25%OFF ORNAMENTAL GRASSES | FALL BULBS FOR
GET YOUR SHRUBS READY FORWINTER | SPRING FLOWERING
Wilt Proof, Tree Wrap, Burlap, Hollytone ARE IN STOCK

0% O A A A RO B
25% OFF FISH IN STOCK
@ TIME TO WINTERIZE
*==_"- Now In Stock - Pond Deicers, Netting, Aerators, Fall Fish Food

Hello,

neighbor!

WITH US, IT" S PERSONAL
Helping you reach your real estate goals throughout the Slate Belt,
Lehigh Valley and the Poconos Mountains in Northeastern Pennsylvania

First-Time Homebuyers Commercial Residential
Upgrading, down-sizing, or simply
ready for a change, we have access
to every house listed by a Realtor
throughout both the Lehigh Valley and

the Pocono Mountains.

We know that the whole process
can be intimidating- but not to wor-
ry, we have worked with hundreds
of first-imers. We have the skills
and materials to make the process
simple and straight-forward

Whether you are just starting out or
expanding your company, we are
here to help you find the perfect
space. Not sure where to start? Let
us know what is important to you,
and we will take it from there.

Selling made easy.

Here at Teel Realty we do the work so you don't have to. We take pride in our two decades of helping the public buy and
sell their homes. With the ability market your home, professionally negotiate on your behalf, and guide your through the
transition of selling your home, we are confident in our ability to provide you with the best service in the business.

Your Hometown Real Estate Team

2418 N. Delaware Drive, Mt. Bethel PA 18343
Phone: 570-897-7325 Fax: 570-897-7303

Teel Realty

Debbie Pettinari Please stop by and say,”Hi!”
Agent I'm looking forward to serving your
needs for insurance and financial services.
Like a good neighbor
State Farm is there.©

CALL ME TODAY.

106 S. Broadway, Wind Gap, PA.18019
Business: 610-881-4433 Fax: 610-881-4432
Debbie.pettinari.wz73@statefarm.com

o StateFarm-

State Farm, Home Office, Bloomington, IL

Slate Belt Energy Services

SBE

610-599-8832

We service and Install
all brands and types
of heating systems.

24 hour emergency service

Low Interest financing. Credit cards accepted.
Certified in all aspects of energy conservation.
www.SlateBeltEnergy.com
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SHEARS

KITCHEN / CHEFS
SALONS / BEAUTICIANS SPORTSMAN / UTILITY
BARBERS / GROOMERS OUTDOOR EQUIPMENT
SCISSORS MOWERS / CHAINSAW
SEWING / CRAFT WOODWORKERS
KNIVES CHISELS / GOUGES
PLANERS

*.S.S.A. CERTIFIED SHARPENER WITH 40 YEARS
EXPERIENCE* SPECIALIZING IN HIGH END CONVEX
SALON SHEARS AND CUTLERY

310 ROSETO AVE ROSETO PA 18013
CALL or TEXT RON at 610-762-2018

slatebeltsharpening@gmail.com
Visit my Facebook page at
Slate Belt Sharpening Service For Rates And Services

It's easy to save some

extra cash when you &

bundle all your insurance L !

needs with Progressive. ';g,
Plus, enjoy other discounts X
like multi-policy, safe driver,

and more. Stop in or call

a local agent for a free

quote today.

PROGRETIVE

SABATINO INS AGENCY
17 S ROBINSON AVE
PEN ARGYL, PA 18072

610-863-6033

robin@sabatinoins.com

PROGRESSIVE

Home insurance is provided and serviced by American Strategic Insurance Corp. and its affiliates. This insurer is not affiliated with Progressive

and is solely resonsible for claims. Not available in all states. Other insurance provided by Progressive Casualty Ins. Co. & affiliates, Mayfield
Village, Ohio, and Progressive County Mutual Ins. Co., Austin, Tt ot available in all state: S.

Industrial Development Must Respect The Value Of
Lehigh Valley

By Becky Bradley is executive director of the Lehigh Valley Plan-
ning Commission.

LEHIGH VALLEY - This place we call home is a lot cooler than
most people here realize. We've got beautiful landscapes, rolling farm
fields, an amazing array of historic sites and natural assets that just ¥
can’t be found in the big metros. We're close enough to be able to
experience what the world’s best regions have to offer, while being
just far enough away to be unique.

The Lehigh Valley’s biggest flaw might be that we're simply too
modest. We don'’t realize our own value. Think Neiman Marcus and
Aston Martin. We're a Birkin Bag, baby! It's time we realize our real
worth and identity, particularly when it comes to our undeveloped
land. Limited, exclusive, iconic and expensive. B

Land is dwindling, with a growing number of warehouses making |
the Lehigh Valley a national epicenter for consumer goods distribu- ‘
tion. Our warehouse and distribution industry employs nearly 32,000 people. Its physical inventory now con-
sists of 100 million square feet — nearly doubling in the past decade — according to 2019 and 2020 reports
by CBRE, a national commercial real estate services and investment firm.

And recently, CBRE reported “persistent demand” regionwide, in the face of pandemic shutdowns. That’s
why developers are racing to build millions of square feet of warehouse and industrial space, and why Lehigh
Valley Planning Commission records show another nearly 11 million square feet working through the local
planning and approval pipeline. Developers propose new development plans every month, and there’s no
indication this is slowing.

Industrial land use demand in the Lehigh Valley is primarily made up of food manufacturers, third-party
logistics companies and e-commerce companies. Compared to our neighbors along the Interstate 78 and 81
corridors, the Lehigh Valley boasts the highest average lease rate, at roughly $5 per square foot, per year.

A 500,000-square-foot facility is paying an estimated $2.5 million annually in lease fees, and $20 million
over the average lease term of eight years. If you use this average across the 100 million square feet of in-
dustrial space regionwide, the private sector industrial property owners are eaming a collective $500 million
a year in rents, and $4 billion over an eight-year lease term.

Those numbers are probably conservative, but you get the point. Our land has tremendous value for in-
dustrial developers. It’s time they start paying us what we’re worth. And | don’t mean square-foot rental fees.
The market dictates that. | mean by investing in our unique community, and by putting these buildings where
they belong — or more to the point — not putting them where they don't belong.

The trouble is our local governments in the past, and even some today, have looked at development as the
only way to close a pension or a budget gap tomorrow. Many don’t factor in the long-term costs to stormwa-
ter, water and sewer, road, bridge and transit infrastructure, or the emergency response and management
services they require. There isn’t enough consideration of the potential devaluation of adjacent property, or
lowered air and water quality, among other things.

The industrial development community knows we don't value ourselves as highly as neighboring New
Jersey, New York and Connecticut, while they get land here for pennies on the dollar. It won’t change unless
our local governments change. We risk our quality of life and our future if they don't.

There are things we can do, and some communities are already taking up this fight. Multimunicipal compre-
hensive plans are key. The Lehigh Valley Planning Commission is working with 31 communities to form four
separate planning areas. In a multimunicipal plan, communities share the responsibility of providing room
for every conceivable type of development. By sharing the distribution of uses, rather than every community
having to host every type independently, they can better control where developments such as warehouses
can go. They can work together to pick locations where the water, sewer and road infrastructure can handle
it, or in some cases, where it’s less cost to taxpayers, who foot the maintenance and repair bills over time.

Communities can also change zoning and development standards to put these developments under
greater scrutiny.

They can require traffic impact studies more broadly, so we know exactly how our roads, bridges and com-
munities will be affected by more trucks and cars, and use that information to facilitate improvements.

They can require landscaping and building design standards that mandate compatibility with the surround-
ing community. Buildings should blend in, not interrupt, our landscape. If left unchanged, these massive
buildings become the landscape. Landscaping requirements improve aesthetics, increase protection to
neighboring uses and offer environmental benefits. Communities can encourage green building technology
for such things as renewable energy and green roofs.

And local governments can amend their zoning districts to keep these behemoths from being built where
they don’t belong. A former farm field, five miles from the nearest interstate, is not the right place.

In short, industrial development must respect our value as a community and region. The first step is valu-
ing ourselves.




